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Precision Ag's Operations Center Profile Tune Up Service

Hands-on account organization, connectivity review, and training for cleaner data and easier daily use.

n Clean Up Equipment Profiles n Organize Fields and Access

Review equipment lists, reported hours, and JDLink Update fields, boundaries, flags, points of caution,
connectivity; reconnect applicable machines when needed. personnel, and permission levels.

n Build Team Confidence n Leave with a Working Account
Train users on equipment, fields, personnel, service plans, Complete account setup and organization, with optional
parts ordering, and machine data. driven-boundary field mapping available at additional cost.

Choose Your Plan MULTI-YEAR SAVINGS AVAILABLE
STANDARD SERVICE VALUE: $420 PER ANNUAL VISIT
1 YEAR 2 YEARS 3 YEARS
1 Scheduled Annual Visit 2 Scheduled Annual Visits 3 Scheduled Annual Visits

SAVE $145 SAVE $340 SAVE $585
35% SAVINGS 40% SAVINGS 46% SAVINGS

Savings are calculated against standard service value of $420 per annual visit.

KEEP YOUR OPERATIONS CENTER ORGANIZED, CONNECTED, AND READY TO WORK.

Pricing note: Package price does not include applicable taxes, repairs, or travel charges. Additional repairs are not included.

Coverage is subject to final agreement terms and dealership confirmation.
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Complete Operations Center Profile Tune Up

Every planned account review, profile update, training session, and customer deliverable.

Updated Customer Operations Center Profile

The customer receives an organized Operations Center profile with updated equipment, fields, boundaries, personnel
access, connectivity, and account settings.

INCLUDED PROFILE CHECKS

Review customer’s equipment list, ensuring it is up to date

Removal or addition of equipment onto customers profile (if necessary)

3 Ensure JD-Link connectivity to all applicable equipment (reconnecting machines as necessary)
Ensure reported machine hours are accurate

Review customer’s field list, ensuring all fields are up to date

Removal or addition of fields/boundaries on customers profile (if necessary)

7 Ensure all field boundaries are accurately portrayed on customer profile

Addition of any flags or points of caution within customer fields

Mapping customer fields via a driven boundary (additional cost)

Ensure all necessary customer personnel have access to customer profile

Ensure all applicable third-party personnel/companies have access to customer profile

REVIEWED. UPDATED. TESTED. DOCUMENTED.

Additional repairs, replacement parts, taxes, and travel charges are not included unless separately approved.
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Checks Continued

Profile Training & Account Setup

Additional access, training, and account-setup services.

Ensure personnel with access to customer profile are granted proper permissions levels based on their position.
(&I Train customers on the removal/addition of equipment and fields into their Operations Center account

Train customers on how to add/remove personnel from having access to their account

Train customers on how to create service plan for their equipment through Operations Center

Ensure customers are trained on ordering replacement parts/filters through online profile

(WA Teach customers how to view, analyze and export their work/machine data from operations center (if applicable)

Full-service setup of customer account (if applicable)

REVIEWED. UPDATED. ORGANIZED. DOCUMENTED.

Additional repairs, replacement parts, taxes, and travel charges are not included unless separately approved.



